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AWARDS and
PERSONALIZATION
ASSOCIATION

INTERNATIONAL
AWARDS & PERSONALIZATION

EXPO
February 7–10, 2017
Rio All-Suites Hotel and Casino | Las Vegas, NV
Education: Tuesday–Thursday, February 7–9
Exhibits: Wednesday–Friday, February 8–10

If you get out of your comfort zone, talk to people, and participate in discussions and
classes, you will meet some amazing people with great ideas you can use and have
fun learning about your industry and trade. It only takes one little thing to discover at
a show—either through a class, an item on the floor, or talking with fellow retailers or
vendors—that can make a huge impact on your business. Every year, I pick up something that compensates for the cost and time of attending a show!

Neils Norby, SDTrophy.com

It’s

YOUR

EXPO

Personalize

Your Experience!
Are you personalizing awards, gifts,
apparel, or signage? Join us in the
vibrant city of Las Vegas for the 2017
International Awards & Personalization Expo!
This event is THE place to be to see new
products and personalization equipment,
learn about business opportunities and
techniques, and network with your suppliers
and fellow business owners!

EXPO
FLOOR

Our expo floor will be buzzing with excitement! You’ll see hands-on
demonstrations of the equipment and technology you need to grow a strong
business, and our exhibitors will release their 2017 product lines!
Visit with suppliers, learn a new tip during our show floor education, and network
with your industry peers. Endless opportunities are awaiting you at the
2017 International Awards & Personalization Expo!

EXPO FLOOR

HOURS
Wednesday, February 8
10 am–5 pm
Thursday, February 9
10 am–5 pm

4
4

||

Friday, February 10

For information on joining this impressive list of International

10 am–3 pm

800.344.2148, ext. 4840, or tcalvin@AwardsPersonalization.org.

www.AwardsPersonalization.org
AwardsPersonalization.org
www.

A&E
AAmstamp Machine Company, LLC
AccuCutter Company
Acrylic Idea Factory
Action Illustrated
All Color Badge & Awards
Amazon Canvas
American Acrylic Awards & Gifts
American Oak & Walnut Co.
Apogee Commemoratives
ATdesigns
Bipem S.A.
Bofa Americas, Inc.
Bronzage Corp.
Bulova
Bur-Lane, Inc.
Cadlink Technology
Catania Medallic Specialty
CIP Creation Corp.
Classic Medallics, Inc.
Clear Image, Inc.
Colorado Heirloom, Inc.
Continental Awards and Trophies
Creative Gifts International, Inc.
Crystal Blanc
Crystal by Design Co., Inc.
Cutting Board, USA
Delvies Plastics
Designz by Donna / Diana & Company
Diamond Crystal, Inc.
Direct Color Systems
DPI (Drico Products Inc)
Eckart signplastics GmbH
Engravers Resources Inc.
Entenmann-Rovin Co.
Epilog Laser
F&H Ribbon Company, Inc.
FAST-AmSTM Company
Fox Laminating Company
Freeman-CMA
Furniward Company
GCC America, Inc.
Gemini, Inc.
Geneva Capital LLC
Glass Graphics
Glassplax, Inc.
GoVivid
Hammonds Specialties Inc.
Howard Imprinting Machine Co.

Howard Miller Co.
Hub Pen
Identification Plates, Inc.
IKONICS Imaging
I-Mark
Imprintor
Industrias Vitoria Ltda
Innotec of WI, Inc.
Innovative Plastics Inc.
ITNH, Inc.
Jackson Marking Products
JBobs Designs, Inc
JDS Industries, Inc.
Johnson Plastics
The JRS Company, Inc.
JSC Inc
Julie of California
Kaitian USA Inc
Kasdorf Mfg., Inc.
Khaki Army USA
LaserBits
Laser Research Optics
LaserSketch Ltd.
LogoJET
Lorente
Magic Novelty Co., Inc.
Main Trophy Supply
Majestic Gifts, Inc.
Marble Max
Marco Awards Group
Microtec
Millennia Marble, aka Quarry
International, Inc.
Mission Awards - Martino Joyas
Modico U.S. Corp.
MOVA International
N&R International, Inc.
Namify
National Business Media
NetSoft Studio Software
Newing-Hall, Inc.
P. Graham Dunn
Pacesetter Awards
PDS Equipment
PINLINE
Plastic Dress-Up Company
Promocatalyst
Promotional Products
Association International (PPAI)

Quality One Engravers, Inc.
Raja Trophy House Limited Partnership
Rayzist Photomask
RB Fabrication, Inc.
Rod Mench Studios
Rowmark
RS Owens
S&S Activewear
SAGE Quick Technologies
Salisbury Inc
Sanmar
Sartor A. & Figli Snc
SCT Crystal, Inc.
ShopVox
Signature Engraving Systems
Simba
Specialty Tapes
St. Regis Crystal
StartWin Promotion
Steel Images
Stephanie Imports
Sterling Cut Glass
Team Imaging Inc.
The Gavel Company
TheMagicTouch USA
Time Products International
Topmost World, Inc.
Totally Bamboo
Toujours Products, Inc.
Tower Ribbons
Trofeos Deportivos Zusi, S.L.
Tropar Mfg. Co.
Trotec Laser, Inc.
Unic Industrial & Trading Corp.
Uni-Sim
Universal Laser Systems
Victory
Vision Engraving & Routing Systems
Visions/Awardcraft
Vital America Inc.
Wage’s Silversmiths
West Art
Western Trophy & Sign Supply
Xenetech Global
Zeit Company
List of 2016 and 2017 exhibitors is
current as of November 1.

Awards & Personalization Expo exhibitors, contact Tom Calvin at

#APExpo17

|
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EXPO
EXTRAS

The Power of Personalization
Can Make You 10X Better

Meet ‘N’ Greet

Awards Gala Reception

Wednesday, February 8, 11 am

Thursday, February 9, 6–7:30 pm

Thursday, February 9, 11 am

Shine a spotlight on the industry’s best and brightest! This event honors
those who have demonstrated immeasurable dedication to the industry
and our association. Join us for a fun night as we celebrate the Gold
Obelisk award recipients with hors d’oeuvres and cocktails. Make sure to
order tickets when you register!

Is this your first time at the International Awards &
Personalization Expo? Or, are you a new member? We’d
like to welcome you and help you make the most of
your time at the industry’s largest event! Stop in at the
Meet ‘N’ Greet on Wednesday or Thursday at 11 am
where friendly industry veterans will be available to
answer your questions, introduce you to exhibitors, and
guide you to can’t-miss events. We want you to feel
welcome and benefit from all that the Expo has to offer
your business!

Visit www.AwardsPersonalization.org to nominate a colleague for a
Gold Obelisk award.

Learning Zones

Wednesday, February 8, 9:40–9:58 am
Just before the Expo floor opens, Jon Goldman of Brand
Launcher will introduce what he believes is the “single biggest
industry revitalization” during an 18-minute talk. He’ll introduce
the Power of Personalization that can take you from surviving to
thriving in today’s changing environment. Find out why it’s 10x
better. Goldman will discuss how our association’s recent name
change can mean more money for you. Attendees will receive a
special Personalization Pack!

Get quick, expert advice right on the expo floor. Stop by participating
exhibitors’ booths as they demonstrate tips and tricks in just 20
minutes. You’ll learn practical techniques to expand your business.
Sessions are hosted from the comfort of suppliers’ exhibit spaces,
giving them easy access to tools and materials so they can offer you
detailed explanations of the processes they specialize in.

Awards and
Personalization
Association Member
Breakfast and Annual
Meeting
Friday, February 10, 8–9:30 am

Country-Western Shindig
Wednesday, February 8, 5–6:30 pm

Awards and Recognition
Industry Education
Foundation (ARIEF) Auction
Wednesday, February 8, 8 am–5:30 pm
Thursday, February 9, 8 am–5:30 pm
Ready to give back and have some fun? The ARIEF Silent
Auction gives you the opportunity to do both! Bid on an
auction item and help support all of ARIEF’s efforts. The Silent
Auction includes beautiful, useful, and unique items donated
by association members. These hot items are just waiting for
you to make a bid! Visit the auction in the rotunda to support
education, scholarship, and industry-specific research.

6
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Round-up for some country-western fun after the expo
floor closes! Debut your country-western attire—boots
and hats are encouraged at this hoedown! We’ll provide
the drinks and grub while you visit with new and old
friends alike.
Sponsored by

All association members are invited to join us
for breakfast as we honor and celebrate the
Retail and Supplier Product Contest winners,
recognize members who’ve worked hard to earn
their Certified Recognition Specialist and Certified
Recognition Master designations, install the
2016–2017 Board of Directors, and share the
latest association news.
We’ll continue the celebration as former University
of Tennessee football star Inky Johnson inspires
us to take on the world! Johnson’s energy and
message is so moving that one of his presentations
has been labeled “The Best Motivational
Speech Ever” on YouTube. Sharing his relentless
determination, Johnson will have you fixed to your
seat and ready to take on life’s challenges for years
to come.
Sponsored in part by

New
Product
Showcases
The International Awards
& Personalization Expo
is THE place where new
products are debuted!
Plan time to window
shop at the New Product
Showcases.

#APExpo17
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EDUCATION

TUESDAY, FEBRUARY 7

SESSIONS

What’s New in CorelDRAW X8 and More!
8–9:30 am
Randy Allen, CRS, Engraving Concepts
(Seminar Code 101)
View live demonstrations of the tools and features in the
newest version of CorelDRAW and discuss the changes to find
out whether an upgrade is right for your business.
.15 CEUs technical

Diversify with
Sandcarving
8–11:30 am
Darin Jones and Wes Barton, IKONICS Imaging
(Seminar Code 001)
Learn to sandcarve a variety of substrates including glass,
stone, ceramic, and stainless steel in this hands-on training
session. IKONICS’ experts will share the best techniques for
stage carving, halftone etching, and carving on compound
curves. You’ll leave with valuable knowledge about the
sandcarving industry and the custom pieces you sandcarved.
Members only | Maximum attendees: 30 | .35 CEUs Technical

Move! Make Your Business Mobile

We are excited to offer you 3 days of education
sessions to enhance and reward your business. We’ve
brought the best of the industry to one location to
teach the topics you want to learn about:

8–9:30 am

Photos Worth Using Are Worth Fixing

Jimmy Lamb, Sawgrass Technologies

10–11:30 am

(Seminar Code 102)

Shon Roti, JDS Industries

Mobile decoration has exploded as personalization
professionals look to increase their customer base. By offering
on-the-spot customization and personalization to large groups
that share a common interest, mobile businesses have huge
profit potential and can gain a lot of exposure in just a few
days.

(Seminar Code 105)

.15 CEUs Business

CorelDRAW

Signage

Apparel

UV-LED Printing

Laser Techniques

Marketing and Sales

8–9:30 am

The True Cost of Sublimation & Digital
Printing

Ryan Hanchey, SAGE

10–11:30 am

Sandcarving

Business Operations

(Seminar Code 103)

Jimmy Lamb, Sawgrass Technologies
(Seminar Code 106)

Sublimation

AND MORE!

Offering promotional products adds value to your business
and attracts new customers. Discover how easy it is to add
promotional products, find the best products at the best prices,
and market your new service.

.15 CEUs Technical

How to Get into the $20 Billion Promotional
Products Industry

.15 CEUs Marketing/Sales

THANK YOU
to our education
program sponsors:

With a few simple steps in Corel PHOTO-PAINT or Adobe
Photoshop, you can repair and enhance lackluster photos
supplied by customers. You’ll learn several of these techniques
using effects and options like Merge Mode. Plus, get timesaving tips and a look at some of the new CorelDRAW X8
features.

Maximize Your Laser Cutter Investment with
Apparel

When it comes to cost analysis for digital printing, there is a
tendency to focus too heavily on the cost of ink. There are a
variety of ways to reduce the cost of digital printing that are
not dependent on the ink at all. In this session you will learn
what the operational variables are and how to calculate the
true costs of production so you have an accurate baseline when
pricing products.
.15 CEUs Business

8–9:30 am
Most
sessions
are free
to Awards and
Personalization Association
members. Nonmembers are
welcome to attend regular education
sessions for the low fee of $49 per session—
or join to attend FREE! (Special sessions require a
modest fee.)

Mark Merola, Stahls’
(Seminar Code 104)
It’s not just for industrial applications. Laser cutting is quickly
becoming one of the most convenient ways to decorate
apparel, enabling you to increase profits and expand product
offerings with a minimal investment. Using a heat press and
laser cutter, you can customize an assortment of items with a
variety of finishes.
.15 CEUs Marketing/Sales

Succession Strategies to Protect Your
Business
10–11:30 am
Larry Oxenham, American Society for Asset Protection
(Seminar Code 107)
Safeguard your business and your future with succession
strategies that the nation’s top firms use to save their clients
millions of dollars each year. Learn how to determine the
right exit strategy for you, protect your legacy, maximize your
freedom, and increase your net worth.
.15 CEUs Business

8
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UV-LED Printing:
Beyond Size, Speed, & Price
3–4:30 pm
Michael Terlizzi, ITNH
(Seminar Code 113)
Witness the UV printing process and gain valuable insight on
the operations of the Mimaki UV Flatbed Printer. Learn how to
operate the printer, all of its capabilities, and how to add it to
your business. You’ll leave with an understanding of what a big
difference this technology can make in your business.

Creating Braille Signage
1–2:30 pm

Streamline Your Small Business

(Seminar Code 111)

3–4:30 pm

.15 CEUs Technical

10–11:30 am

Sandcarving Basics—Concepts to Customers

Christine White, CRS, Metro Electric

1–2:30 pm

(Seminar Code 108)

Billy Willis, Liz Haas, and John-Anthony DeMarzo; Rayzist
Photomask

Get the need-to-know information from a fellow retailer to
decide if a vinyl plotter/cutter is a good fit for your business.
You’ll learn more about the process and application, how the
technology can be used in your shop, and next steps when
you’re ready to buy.
.15 CEUs Technical

(Seminar Code 112)
Master the sandcarving basics—products, materials, and
techniques such as paintfill application. You’ll learn the
guidelines for creating a production flow and the proper setup
to handle increased production as your sandcarving sales grow.
.15 CEUs Technical

What Fiber Lasers Can Do for Your Business
1–2:30 pm

Building a WordPress Website

Josh Stephens, Trotec Laser, Inc.

1–4 pm

(Seminar Code 109)

Foster D. Coburn III, Unleashed Productions, Inc.

Gain a deeper understanding of fiber laser technology through
an overview and comparison of CO2 and fiber lasers’ technical
features and capabilities, practical applications advice, and
a discussion on making the most of a laser investment. You’ll
leave with ideas to broaden product offerings, improve the value
of finished products, and increase profitability.

(Seminar Code 002)

.15 CEUs Technical

4 Steps to Maximizing Your Income
1–2:30 pm
Eddie Hill, CRS, Award Masters, Inc.
(Seminar Code 110)
What you’re not doing could be limiting your income. Learn
the four steps to increase your net income: increasing
leads, prospects, and customers; increasing average sales
per customers; getting customers to buy more often; and
decreasing expenses.

Your website must work well on all devices—from desktop to
mobile phone. In this session, a live site will be built from
scratch—from the first steps of basic page construction to
creating a fully functional shopping cart. Use this experience
as a blueprint for building your own site or to gain a better
understanding of site construction to make changes on your
own site and broaden your business marketing plan.

Logo Licensing for the Personalization
Industry
8–9:30 am
Sam Varn, CRM, Awards4U
(Seminar Code 201)
Find out what you need to know to stay on the right side of the
law when using logos. Learn the ethics of licensing and how to
become a licensee of your favorite organization.
.15 CEUs Business

Jimmy Dubose, Engraving Concepts
Learn about the markets and requirements for ADA-compliant
braille signage; explore the methods, equipment, and materials
needed to create tactile signage; and gather production tips to
speed up sign creation.

Is a Vinyl Plotter/Cutter Right for You?

.15 CEUs Technical

WEDNESDAY, FEBRUARY 8

Steve Lown, Trophy Factory
(Seminar Code 114)
Trying to get it all done and maintain your sanity? Learn the
tricks of the trade from a retailer with 40 years of experience
in a small awards and personalization business. Learn industryspecific time management, organization of the showroom and
production area, inventory methods, ways to speed up award
assembly, and how to coordinate customer orders. This session
is for retailers with five or fewer employees.
.15 CEUs Business

Advanced Quickbooks®
3–4:30 pm
Cody Stewart, Eternity Creations
(Seminar Code 115)
Learn how to use QuickBooks to create accurate and
meaningful business measurements, such as year-over-year
comparisons, inventory turns, and valuation. We will discuss
setting up your inventory in a manner that will work best for
you, including a segmentation of your Item List. Other topics
discussed will include the use of assemblies (or kits), when
and why to use closing dates, condensing your company file,
and some tips and tricks to speed up order entry.

Apparel 201: Apparel
Opportunities with Your
Existing Customers
8–9:30 am
Holly Rox, SanMar
(Seminar Code 202)
New to the apparel business? Uncover opportunities in your
current customer base. Explore who these customers are,
how to transition to an apparel conversation, and how to find
the right apparel solution for your customer. Apparel 101
attendance is not required.
.15 CEUs Marketing/Sales

CorelDRAW for the Beginner Laser Engraver
8–9:30 am
Doug Green, Express Yourself
(Seminar Code 203)
With nearly 1,600 subscribers to his YouTube Channel of more
than 300 Corel Tips and Tricks videos, it’s clear Doug Green
has experience worth sharing. Improve your laser processing
and your Corel skills with Green’s best practices, shortcuts,
and jigs.
.15 CEUs Technical

.15 CEUs Business

Looking for Customers
3–5 pm

Workroom Design
8–9:30 am
Cody Stewart, Eternity Creations

Fran Carville, CRM, Carco Awards

(Seminar Code 204)

Maximum attendees: 28 | .30 CEUs Technical

(Seminar Code 116)

Cost: $70 per certification enrollee, $75 per member, $150 per
nonmember

Today’s crowded marketplace isn’t the Field of Dreams.
Building your business doesn’t mean the customers will come.
We must go out and find the customers we want to grow our
businesses. Get practical information about how to find the
consumers you are looking for and focus on strategies to
successfully market to new consumer groups and turn these
shoppers into loyal customers.

Create the perfect workroom at your business, whether you’re
starting from scratch or redesigning a challenging space. Learn
from Cody Stewart’s experience and work-flow research—
and find out how to avoid the most common mistakes when
designing a workroom.
.15 CEUs Business

.2 CEUs Marketing/Sales

.15 CEUs Marketing/Sales

10
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Professional Photos on a Bootstrap Budget
8–9:30 am

CorelDRAW and Laser Tips—Expand Your
Horizons with Wood

Chelsie Ritter, JDS Industries

10–11:30 am

(Seminar Code 302)

Grow Your Business with the 10X Factor

Create impressive photos on a small budget using simple
materials! JDS Industries’ staff photographer and senior
graphic designer also will share tips and tricks using
staging, lighting, composition, and simple camera skills to
add sophistication to your images. Learn to use props and
backdrops to compose and stage a professional-looking image
and understand the basics of shooting images on a white
background.

1–2:30 pm

.15 CEUs Marketing/Sales

Jon Goldman, Brand Launcher
(Seminar Code 208)
The 10X Factor can make you newsworthy and compelling as
soon as you get home. Find out how this shift can improve your
business and make you more competitive. This hands-on, fastaction workshop will show you step by step what you need to do
to thrive in today’s economy.

UV-LED Printing for Personalization
1–2:30 pm
Mike Fruciano, LaserBits
(Seminar Code 205)
See a UV-LED printer decorate targeted recognition products
to further your understanding of how this full-color, direct-tosubstrate technology can expand your product offerings. Get
a simplified introduction to direct-to-substrate printing and
insight into how to integrate this innovative technology into a
production environment.
.15 CEUs Technical

.15 CEUs Technical

Maximum attendees: 28 | .30 CEUs Technical

1–2:30 pm

Cost: $70 per certification enrollee, $75 per member, $150 per
nonmember

Dan Messerschmidt, JDS Industries

Do you practice what you preach? Learn how to build employee
loyalty and why your reputation is important. Seth Fine and his
team will share tips on how they have been able to run a small
awards and personalization business successfully for almost
20 years by treating their client and suppliers great and their
employees even better. You will leave this session with new
resources to transform your company culture.

.15 CEUs Business

E-Mail Marketing—the Best Selling Channel
Ever
10–11:30 am
Mark Conde, FirePoint Creations
(Seminar Code 304)
Discover why e-mail marketing provides more impact than any
other marketing channel and which e-mail software packages
work best for small businesses. See how e-mail retains and
engages customers, and learn the top seven e-mail marketing
strategies to deliver the best results you can measure.
.15 CEUs Marketing/Sales

(Seminar Code 206)
JDS has invested in many valuable tools to help dealers of all
sizes reach new levels of success. Learn how to use JDS’s most
popular online tools to save time and money, better serve your
customers, and attract new business.

(Seminar Code 306)

(Seminar Code 303)

Foster D. Coburn III, Unleashed Productions, Inc.

Leveraging Online Tools

.15 CEUs Technical

Seth Fine, Fine Awards

Mike Dean, Epilog Laser

1–4 pm

CorelDRAW users are often asked to convert crummy bitmap
logos into perfect vector versions. Find out how to perform
these conversions in CorelDRAW and Corel PowerTRACE. You’ll
learn to identify fonts, techniques for cleaning up a bad trace,
how to use the Bezier tool to manually re-create artwork quickly,
and ways to avoid conversion nightmares by getting better
artwork from clients.

Doug Green draws on decades of woodworking experience to
show you how to use CorelDRAW and your laser to personalize
wood products with paint fill, color fill, epoxy fill inlay, and
wood inlay. Learn how to keep items in place for lasering and
how to index items in CorelDRAW to make life easy. Samples
will be shown to demonstrate the tips.

10–11:30 am

8–9:30 am

Vectorizing Bitmaps in CorelDRAW®
(Seminar Code 003)

(Seminar Code 305)

Building Your Culture and Reputation

Engraving Photos Like a Pro

Many laser users want to engrave photographs but are
discouraged when they can’t produce the same quality images
at trade shows. Find out how the experts do it from Mike
Dean as he details strategies for producing and engraving
photographs your clients will love.

.15 CEUs Business

Doug Green, Express Yourself

THURSDAY, FEBRUARY 9

.15 CEUs Marketing/Sales

Unlucky When Hiring?
Getting the Most from Laser Material
Processing
1–2:30 pm
Dave Stevens, Universal Laser
(Seminar Code 207)
Expand your product offerings by learning how to laser process
some of the most common materials including microsurfaced
plastic (“engravers plastic”), wood, acrylic, glass, and more.
.15 CEUs Business

8–9:30 am
Nelson Scott, SEA Consulting
(Seminar Code 301)
Ever wondered, “What was I thinking when I hired this person?”
It’s tempting to attribute hiring decisions that don’t work out to
bad luck, but luck has little to do with it. Most bad hires can
be traced back to mistakes that could easily have been avoided.
Find out what they are and how to avoid them.
.15 CEUs Business

EDUCATION
CERTIFICATION PROGRAM
Enroll now in the Awards and Personalization Association
Certification Program. The Certified Recognition Specialist (CRS) or
Certified Recognition Master (CRM) credential demonstrates your professional
expertise to differentiate you from your competition.
Visit www.AwardsPersonaliation.org/education to learn how you can become a CRS and CRM.

12
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MONDAY, FEBRUARY 6

HOTEL AND SHOW

Registration Open

Education Day

Registration Open

8–9:30 am

What’s New in CorelDRAW X8 and More!

7:30 am–5 pm

Move! Make Your Business Mobile
How to Get into the $20 Billion Promotional Products Industry
Maximize Your Laser Cutter Investment with Apparel

Networking is easier and more enjoyable because the Rio, the headquarters hotel, hosts so many
International Awards & Personalization Expo attendees. The Awards and Personalization Association
greatly appreciates the support you show by staying at the host hotel.
Group Name: Awards and Personalization
Association
Group Code: SRAPA7
Hotel Rate: Register by January 13, 2017, for the
special expo rate of $75 (Sunday–Thursday) and
$115 (Friday and Saturday) per night, plus taxes.

8–11:30 am

Diversify with Sandcarving

10–11:30 am

Photos Worth Using Are Worth Fixing
The True Cost of Sublimation & Digital Printing
Succession Strategies to Protect Your Business

TUESDAY, FEBRUARY 7
EDUCATION DAY

Is a Vinyl Plotter/Cutter Right for You?

1–2:30 pm

What Fiber Lasers Can Do for Your Business
4 Steps to Maximizing Your Income!
Creating Braille Signage
Sandcarving Basics—Concepts to Customers

Register: www.AwardsPersonalization.org

1–4 pm

Building a WordPress Website

3–4:30 pm

UV-LED Printing: Beyond Size, Speed, & Price
Streamline Your Small Business
Advanced Quickbooks®

3–5 pm

Looking for Customers

7:30 am–5 pm

Registration Open

8 am–5:30 pm

ARIEF Auction

8–9:30 am

Logo Licensing for the Personalization Industry
Apparel 201—Apparel Opportunities with Your Existing Customers

4 WAYS TO REGISTER

CorelDRAW for the Beginner Laser Engraver
Workroom Design

WEDNESDAY, FEBRUARY 8
Online*: www.AwardsPersonalization.org

Preregistration Deadline: January 30

Mail: Download and complete the registration
form from www.AwardsPersonalization.org, then
mail it to:
 wards and Personalization Association
A
PO Box 3781
Oak Brook, IL 60522
Phone*: 800.344.2148 or 847.375.4800
Fax*: 888.374.7257 or
(outside U.S.) 847.375.6480
*credit card payment only

10 am

Official Expo Floor Opening
View and Vote in Product Contest
Meet ‘N’ Greet on the Expo Floor

Awards and Personalization Association
Members benefit from access to the show floors
and complimentary admission to all business-building
educational sessions. Additional fees apply to select
special events and education programs.

1–2:30 pm

UV-LED Printing for Personalization

1–4 pm

Vectorizing Bitmaps in CorelDRAW®

Nonmember Registration: The registration fee
is $75 per person. Fees for educational sessions vary;
please refer to the course description and registration
form for details. Join and register to take advantage
of FREE admittance to business-building educational
sessions and additional member benefits.

5–6:30 pm

Country-Western Shindig

7:30 am–5 pm

Registration Open

8 am–5:30 pm

ARIEF Auction

8–9:30 am

Unlucky When Hiring?

Special Assistance: If you need special assistance,
please call Member Services at 800.344.2148 or
847.375.4800.

Leveraging Online Tools
Getting the Most from Laser Material Processing
Grow Your Business with the 10X Factor

Professional Photos on a Bootstrap Budget
Engraving Photos Like a Pro

THURSDAY, FEBRUARY 9

10–11:30 am

E-Mail Marketing—The Best Selling Channel Ever
CorelDRAW and Laser Tips—Expand Your Horizons with Wood
Building Your Culture and Reputation

10 am–5 pm

View and Vote in Product Contests

Qualified Nonmembers: Qualified nonmembers are for-profit businesses offering personalization and recognition products in a retail setting, conducting business in accordance with state
and local laws. To qualify, you must have a business license or tax ID number.

10 am–5 pm

Expo Floor Open

Cancellation Policy: Show registration cancellations must be made in writing. Full refunds will be made if you cancel at least 14 days prior to the seminar or workshop. There are no
refunds if the cancellation is made within 14 days of the expo. Please keep a copy of your registration for your records.

11 am

Meet ‘N’ Greet on the Expo Floor

6–7:30 pm

Awards Gala Reception

7:30 am–2 pm

Registration Open

8–9:30 am

Member Breakfast and Annual Meeting

10 am–3 pm

Expo Floor Open

Program Changes and Cancellations: The Awards and Personalization Association reserves the right to substitute speakers or to cancel and reschedule sessions because of any unforeseen
circumstances. If our association must cancel a show, registrants will receive a full credit or refund of their paid registration fee. No refunds can be made for lodging, airfare, or any
related expenses.

|

Expo Extra with Jon Goldman of Brand Launcher

11 am

Deductibility of Expenses: Consult your tax adviser for more information regarding the deductibility of registration and membership expenses.

14

9:40–9:58 am

www.AwardsPersonalization.org

FRIDAY, FEBRUARY 10

SCHEDULE AT A GLANCE

LOCATION
Rio All-Suites Hotel and Casino
3700 W. Flamingo Road
Las Vegas, NV 89103
Reservations: 888.746.6955
Learn more: www.riolasvegas.com

5–7 pm

#APExpo17

|

15

AWARDS and
PERSONALIZATION
ASSOCIATION

8735 W. Higgins Road, Suite 300
Chicago, IL 60631
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